6 Most Important things to do list -MK 6 Most Important things to do— Other
Customers To Contact Personal Recruits to Contact
Name Name
Number Number
Name
Number Income Producing activity:
1. _ 1Skin care Class ( 3 Faces $200 Sales)
2. __ 2 facials or on the Go (100 in sales)
3. ___ Reorders (1 per $100)
4. 1 Interview (Marketing sheet Attached)
5. __ Follow up with A Tape or DVD (sheet must
be Turned in)
. . 6. __ Guest to Meeting (1 per guest)
Prospective Recruits to Contact 7. 7 New Contacts ( Name & Numbers must
Name be on back) 1 for every 7 names
Number 8. ___ 2 New Bookings ( Facials, Classes, Inter-
views)
9. 1 Newteam Member (1 for each)
10. 2 Basics Sold (1 for every 2)
GRAND! Total Ipa’s
____Email or Messaged Janet my IPAS for today!
___Transfer Ipa’s to Weekly Summary
Calls to Return 10-15 Every week will help me earn a Car!
Name

Number

Thank you Notes to Write




