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To achieve a Perfect Start, you’ll want to facial 15 customers within a two-week period. 
To achieve a Power Start, you’ll want to facial 30 customers within a one-month period. 
To achieve the Pearls of Sharing® Earrings, you’ll want to share the opportunity with 3 women within a two weeks period. 
To achieve the Pearls of Sharing® Bracelet, you’ll want to share the opportunity with 6 women within a one-month period. 
To achieve the Pearls of Sharing® Necklace, you’ll want to add one new personal team member who places a minimum $600 wholesale order. 
To achieve the Power Start Plus Pin, you’ll want to complete your Power Start and your Pearls of Sharing®. 
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