
Kelly McCarroll’s Skin Care Class Outline 
Have a Skin Care Class with the Sharpest of the Sharpest women present!  This means they must 
have a job or their husband has a job---teachers, bankers, corporate women, etc…. 
 
Place call to potential hostess- 
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Make sure she brings all of her Sharpest of the sharpest friends….this will make sure you have  a 
great class. 

What you need for the class:  
Roll up Bag filled for each guest 
Beauty Books for each guest 
Receipts  
Mary Kay Products wrapped beautifully to give away---can be any product, limited 
edition, regular line, old pcp gifts… 
Steps to Success Brochure to show the steps up the Career Path. 

 Your Demo Roll Up Bag 
Outline for the Skin Care Class: 
Match foundation, and do satin hands and then seat guests. 
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  Start by asking, who uses lip liner (nodding head and raise your right arm)  who 
uses mascara, moisturizer (continue until all hands are raised)  so they all know they can be a 
customer. 
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Tell the guests what they can expect- 
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Start the Facial: 
Now start – Have 2 Roll Up Bags handy besides the guest’s bags---you’ll show these throughout 
the evening. 
Tell the benefits of the miracle set  (page 6 and 7 of beauty book) and say  �$�����������������
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Explain to the guests how  you do your morning routine; using the miracle set--3 in1, day 
solution, moisturizer and foundation on face AND night solution on their hand.  Make it fit into 
their routine…personalize it.  You’ll have a cheek and lip color sample on each tray so they will 
be ready to do their 10 minute facial with everything.  The guests know what they are doing 
before they have the 10 minutes to do their facial. 
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walking  around the guests in case they have questions. 
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Now explain the Marketing plan – Use the Steps to Success to describe career path, discuss the 
benefits of having a MK business 

M money – unlimited earning potential 
R recognition 
S self esteem 
 
C car program (use steps to success)tags, taxes and 83% of inurance paid 
A advancement – self- promotion 
B Be your own boss with priorities of GOD first, family 2nd, career 3rd 
 
T tax benefits – miles, gifts, travel 

 
 SAY – ���B9�8%%:�?E�6%C�4%9@?�45%�?@@A�9%C@-�4B?��9%C@�B?A�BC@�
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 Now for the ROLL UP BAG CLOSE – sell them on 2 and you will sell 1 
Romance, romance ,romance the bag!  
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��� � Talk, Talk, Talk about traveling and the convenience and the time not spent on putting 
together your beauty essentials before leaving town.  This makes a huge difference. 
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 Nodding head and raising right arm ask �������������������-�	���
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Speak to the woman with the most names – �M�������-�������������������	�
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thing. This woman can not object to not knowing anyone or to her inability to sell – she just 
presold 30 bags 
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By now you know who is really thinking about the opportunity and who wants to remain a 
customer.  Ask those ladies who you think are”tickin” to stay after the class so you can close 
them.  You want to give them a signed agreement and have a Ready Set Sell brochure ready to 
show them.  Show them the back page where they will get 18 bags for $3,600---tell them this is 
what they will need to sell their bags (they probably put 30-40 names on their list so they have 
already presold the 18 bags).   
Close the guests by asking those who want to be #1 Customers…..close them individually…. 
Close the ladies who booked their classes and give them hostess packets and give them their 
products. 
Finally, close the ladies who are interested in the Business opportunity….have them fill out their 
agreement (make sure it is signed by your and your director) You can take payment that night for 
their order and for their Starter Kit.  Call your director so she can help your new consultant put 
her STAR order in that night. 
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